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FORWARD LOOKING STATEMENTS 

2

Matters discussed in this presentation may constitute forward-looking statements under U.S. federal securities laws,
including the Private Securities Litigation Reform Act of 1995. Forward-looking statements reflect the Company’s
current views with respect to future events and financial performance and may include statements concerning plans,
objectives, goals, strategies, future events or performance, and underlying assumptions and other statements, which are
other than statements of historical facts. All statements, other than statements of historical facts, that address activities,
events or developments that the Company expects, projects, believes or anticipates will or may occur in the future,
including, without limitation, the delivery of vessels, the outlook for tanker shipping rates, general industry conditions
future operating results of the Company’s vessels, capital expenditures, expansion and growth opportunities, bank
borrowings, financing activities and other such matters, are forward-looking statements. Although the Company believes
that its expectations stated in this presentation are based on reasonable assumptions, actual results may differ from
those projected in the forward-looking statements. Important factors that, in our view, could cause actual results to
differ materially from those discussed in the forward-looking statements include the failure of counterparties to fully
perform their obligations to us, the strength of the world economies and currencies, general market conditions, including
changes in tanker vessel charter hire rates and vessel values, changes in demand for tankers, changes in our vessel
operating expenses, including dry-docking, crewing and insurance costs, or actions taken by regulatory authorities,
ability of customers of our pools to perform their obligations under charter contracts on a timely basis, potential
liability from future litigation, domestic and international political conditions, potential disruption of shipping routes due
to accidents and political events or acts by terrorists. We undertake no obligation to publicly update or revise any
forward looking statement contained in this presentation, whether as a result of new information, future events or
otherwise, except as required by law. In light of the risks, uncertainties and assumptions, the forward looking events
discussed in this presentation might not occur, and our actual results could differ materially from those anticipated in
these forward-looking statements.



RISK FACTORS SUMMARY
Investing in bonds and other securities issued by the Company involves inherent risks. As the Company is a subsidiary of Euronav NV,
the risk factors for the Company and the Group (including Euronav NV) are deemed to be equal for the purpose of this Presentation.
Prospective investors should consider, among other things, the risk factors set out in this Presentation as well as those set out in Euronav’s
annual report on Form 20F as filed with the SEC on 15 April 2021 (a copy of which can be consulted on the website of Euronav under
the investor section), before making an investment decision. The risks and uncertainties faced by the Group as of the date hereof that
the Company believes to be material risks associated with this type of investment include, but are not limited to:

• the strength of world economies and currencies;

• fluctuations in interest rates and foreign exchange rates;

• general market conditions, including the market for crude oil and for our vessels, fluctuations in charter rates and vessel values;

• availability of financing and refinancing, as well as the Company’s ability to obtain such financing or refinancing in the future;

• our business strategy and other plans and objectives for growth and future operations;

• our ability to successfully employ our existing and newbuilding vessels;

• planned capital expenditures and availability of capital resources to fund capital expenditures;

• planned, pending or recent acquisitions, business strategy and expected capital spending or operating expenses, including
drydocking, surveys, upgrades and insurance costs;

• our ability to realize the expected benefits from acquisitions;

• potential liability from pending or future litigations;

• general domestic and international political conditions, including trade wars and disagreements between oil producing countries;

• potential disruption of shipping routes due to accidents or political events;

• the length and severity of the ongoing coronavirus (“COVID-19”) outbreak and governmental response thereto, including its impacts 
across our business on demand for our vessels, our global operations, counterparty risk as well as its disruption to the global 
economy; 
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RISK FACTORS SUMMARY
• vessel breakdowns and instances of off-hire;

• competition within our industry;

• the supply of and demand for vessels comparable to ours;

• corruption, piracy, militant activities, political instability, terrorism and ethnic unrest in locations where we may operate;

• delays and cost overruns in construction projects;

• our level of indebtedness; the impact of the discontinuance of the London Interbank Offered Rate, or LIBOR, after 2021 on interest
rates of our debt that reference LIBOR;

• our ability to obtain financing and comply with the restrictive and other covenants in our financing arrangements;

• our ability to generate cash to meet our debt service obligations;

• our levels of operating and maintenance costs, including bunker prices, drydocking and insurance costs;

• reputational risks;

• availability of skilled workers and the related labor costs;

• compliance with governmental, tax, environmental and safety regulations and related costs;

• Environmental, Social and Governance (ESG) expectations of investors, banks and other stakeholders and related costs related to
compliance with ESG measures;

• any non-compliance with the amendments by the International Maritime Organization, the United Nations agency for maritime
safety and the prevention of pollution by vessels, or IMO, (the amendments hereinafter referred to as IMO 2020), to Annex VI to
the International Convention for the Prevention of Pollution from Ships, 1973, as modified by the Protocol of 1978 relating thereto,
collectively referred to as MARPOL 73/78 and herein as MARPOL, which will reduce the maximum amount of sulfur that vessels
may emit into the air and applies to us as of January 1, 2020;

• any non-compliance with the International Convention for the Control and Management of Ships' Ballast Water and Sediments or
BWM which applies to us as of September 2019;
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RISK FACTORS SUMMARY
• any non-compliance with the European Ship Recycling regulation for large commercial seagoing vessels flying the flag of an

European Union or EU, Member State which forces shipowners to recycle their vessels only in safe and sound vessel recycling
facilities included in the European List of ship recycling facilities which is applicable as of January 1, 2019;

• any non-compliance with the U.S. Foreign Corrupt Practices Act of 1977 or FCPA, or other applicable regulations relating to
bribery;

• our incorporation under the laws of Belgium and the different rights to relief that may be available compared to other counties,
including the United States;

• treatment of the Company as a “passive foreign investment company” by U.S. tax authorities;

• being required to pay taxes on U.S. source income;

• general economic conditions and conditions in the oil and natural gas industry;

• effects of new products and new technology in our industry;

• the failure to protect our information systems against security breaches, or the failure or unavailability of these systems for a
significant period of time;

• the failure of counterparties to fully perform their contracts with us;

• our dependence on key personnel;

• adequacy of insurance coverage;

• our ability to obtain indemnities from customers;

• changes in laws, treaties or regulations; and

• the volatility of the price of our ordinary shares; and

• other factors that may affect future results of Euronav
5
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CEO
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Head of Investor Relations, Research 
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TRANSACTION SUMMARY
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Transaction overview Pro forma capital structure

• Euronav Luxembourg SA (the “Issuer”) is contemplating to
issue USD 150-200 million of Senior Unsecured Bonds (the
“Bonds”)

• The net proceeds from the bond issue will be used to
partly refinance the existing senior unsecured bonds and
for general corporate purposes

• The Issuer is a 100% subsidiary of Euronav NV, the
largest listed tanker company in the world

• The Bonds will be fully guaranteed by Euronav NV

Euronav  NV
NYSE: EURN

M.cap: $1.75 bn

Euronav
Luxembourg SA.Vessel owning and 

Management Companies

Senior 
Unsecured  

Bonds 
100%

Guarantee

$m June 30, 2021 Bond issue Pro forma

Bank loans 1,115 1,115

Leasing 65 65

Existing unsecured bonds  200 -200 0

New unsecured bonds 175 175

Total Debt 1,380 -25 1,355

Cash and Cash Equivalents 183 -25 158

Total Net Debt 1,197 0 1,197

Book Equity 2,144 2,144

Total Capitalization 3,524 3,499

LTM Adj. EBITDA 227

NIBD / Adj. EBITDA 5.3x

NIBD / Total Cap. 34 %

Value Adj. Equity Ratio 56 %

Liquidity 880



MAIN TERMS AND CONDITIONS
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Issuer: Euronav Luxembourg SA, 100% owned by the Parent
Parent: Euronav NV (Belgium)
Guarantee: Irrevocable Norwegian Law Corporate Guarantee (“Selvskyldnergaranti”) from the Parent
Initial Issue Amount: USD [150 - 200] million
Maximum Issue Amount: USD [●] million
Type: Senior Unsecured
Tenor: 5 years
Coupon rate: []% per annum
Amortization: Bullet at maturity at par value (100%)
Use of Proceeds: Partial refinancing of existing bonds and general corporate purposes

Financial Covenants:
 Free Liquid Assets to be min. the higher of (i) USD 50m, and (ii) 5% of Total Indebtedness
 Book Equity Ratio to be greater than or equal to 30%
 Consolidated Working Capital shall be positive

Distributions: Subject to Free Liquid Assets of min. USD 100m

Other covenants:
Standard including inter alia subordination of Shareholder Loans, Stock-Exchange Listing, Sustainable Vessel 
Dismantling and Sustainability reporting 

Call options: NC-4, thereafter callable at par+[20]/[10]% of the Coupon after [4]/[4.5] years respectively
Put Option: Investor put option at 101% of par value upon a CoC event
Trustee / Law: Norwegian
Listing: Oslo Børs within 9 months
Joint Bookrunners: DNB Markets, Nordea, Arctic Securities

Please refer to the Term Sheet for further details



KEY CREDIT HIGHLIGHTS
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World’s largest 
publicly listed 

tanker platform

Mix of long term 
charter and spot 
market exposure

Strong financial 
position to 

navigate the cycles

Positive tanker 
market 

fundamentals

Reputable platform 
and industry leader 

in ESG

 Largest public tanker company with interest in 72 vessels and 8 due for delivery
 Listed on NYSE with a market capitalisation of $1.75 Bn 
 Best in class operating integrated platform with 98% utilization1 and excellent safety history

 Operational leverage through majority of fleet trading in the spot market
 Revenue backlog of ~$640 million (avg. duration of ~8 years) reduces cash-break even for 

fleet in spot market

 ~$1 bn of liquidity and equity ratio 63% in a low point in the tanker cycle
 Internal leverage target of 50% and minimum 2-year liquidity runway
 The strong financial position significantly mitigates the volatility of the tanker market

 Expected increase in oil demand as world economy recovers following COVID-19 Pandemic
 OPEC+ scheduled tapering to add 400k bpd per month to year end 2021
 Historic low vessel orderbook and fleet age at 20 year high

 Leading position in disclosure, emission cuts & AER scoring
 Robust Governance reflected in consistent top peer group ranking
 Fleet renewal with investment in latest technology
 Framework in place to deliver 2030 trajectory of 40% emissions cut

1 Average 2016-2020



COMPANY OVERVIEW
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Euronav at a glance

WORLD’S LARGEST PUBLICLY LISTED TANKER PLATFORM

Diversified and attractive fleet

 Founded in 1995, Euronav is the largest publicly listed 
tanker platform globally

 Diversified fleet of 48 VLCCs1, 30 suezmaxes1, 2 FSOs3

and 2 ULCCs

 Listed on NYSE and Euronext Brussels with a current
market cap of $~1.75 bn2 and a free float of 95%

 Contracted revenue backlog of $~640m, equating to 
~50% of net debt

Robust financial structure

Available liquidity ($m)

VLCC

Suezmax

FSO

ULCC

Type # of vessels Avg. age

48

30

2

2

6.6 years

11.7 years

19.3 years

18.7 years

63% 62% 66%
55% 56%

63%

Equity ratio

433
597

754 674
858

1.100
905

2019201820162015 20202017 Q2’21

1 Including newbuilds, JV & TC-in
2 Market capitalization as of 25 August 2021
3 Floating Storage and Offloading Unit (JV)

Total contracted backlog revenue: 640 Mio USD
Including FSO 50% until 2032

56%

11%

89%

2021 mix fixed & spot 

FIXED SPOT

Time Charter TI Pool

FSO Service 
Contract

Spot

Storage



RECENT DEVELOPMENTS
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Fleet renewal (from 2019 onwards) ESG initiatives

Sustainability linked loans

SELL BUY

VLCC 6 7

Suezmax 5 7

Joint Development Program with Hyundai Heavy Industries
and classification societies Lloyd’s Register and DNV, to help
accelerate the development of dual fuel Ammonia (NH3) fitted
VLCC and Suezmax vessels.

Euronav included in the Bloomberg Gender-Equality Index for 
the fourth consecutive year

Euronav signatory to the “Neptune Declaration on Seafarer 
Wellbeing and Crew Change”

Euronav obtains “B” score from Carbon Disclosure Project 
(CDP) for actions against climate change 

Apr 2021 – Sustainability Linked unsecured RCF EUR 80
million (USD 100 m) .

Sept 2020 - First Sustainability Linked Loan delivered by
merging two RCF into larger USD 713 million facility with
emission reduction targets in line with AER trajectory and in
line with best practices from Poseidon Principles.

• 31.5 % of Euronav’s financing is with 
integrated sustainability component

• Intention to grow

Contracts

Nov 2020 - Euronav announces 10-year extension of FSO 
contracts with Qatar Petroleum Oil & Gas and Total E&P 

May 2020 - Locked in 2 year + option 1 year time charter 
$48,000 per day with Petronas 



Suezmax VLCC

2004

28

2005 2006

24

52

22

2007 2008 2009 2010 2011 2012 20192013

52

2014 2015

31

2016 2017 2018 2020

29 30 31 32

70

34 34
50

60
71 66

HISTORY OF FLEET EXPANSION

1 Carbon Disclosure Project 15

# of owned vessels

1995 1997 2000 2004 2008-2010 2014 20152005 20202019 20212017

Euronav 
Luxembourg 

as a JV between 
CNN and CMB

Euronav becomes 
tanker division of CMB 

Formation of TI Pool

Lists on Euronext 
Brussels

March 2005 
Acquisition 14 Suezmaxes

& 2 Aframaxes

FSO Conversion

January 2014
Acquisition of 15 VLCCs

May 2017 
FSO 5 year extension & EURN 
5 Year Nordic Bond $150m

December 2017 
Acquisition of 15 

VLCC & 6 Suezmax

June 2019
Upscaling EURN 5 Year 
Nordic Bond to $200m

December 2020
CDP1 “B” Rating 
& 10 Year FSO 

extension

January 2015
IPO on NYSE Q1 2021 

5x eco-Suezmax & 3x 
eco-VLCC contracts



HIGH QUALITY TANKER FLEET
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Consistent high fleet utilization High quality customers

98,7% 97,6% 96,0% 96,1% 96,6%

2016 202020182017 2019

 Euronav’s customers include energy majors,
trading houses and refineries globally

 Typically investment grade rated counterparties

Vessels built at the world’s leading yards

88%

12%

Korea

Japan

8 eco-newbuilds on order

2

1

2

1

2

Q1 22 Q2 22 Q3 22 Q4 22 Q1 23 Q2 23 Q3 23 Q4 23 Q1 24

Delivery schedule newbuildings

VLCC Suezmax Daehan Suezmax HHI



CONTRACTED REVENUE CREATES OPERATIONAL FLEXIBILITY
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Total FSO & TC revenue backlog of $640m Reducing cash flow breakeven for total fleet

$250
$112

$336

$560

$1.232

+$5,000 
per day

+$15,000 
per day

+$25,000 
per day

+$55,000 
per day

Each $5,000 uplift in both VLCC 
and Suezmax rates improves net 
revenue and EBITDA by $112m

Contracted 
income 

effectively 
reducing 
cash flow 
breakeven

…

…while 
maintaining 

high 
operational 
leverage

1 Original contract running to Q3 2022 – 10-year extension agreed to 2032 
2 JV between Total and Qatar Petroleum

Avg. spot fleet Effective 
total fleet

Benefit from 
contracted
cash flows

Illustrative cash flow breakeven

16,780 
$/day 13,900 

$/day

FSO

11 years remaining contract1 with North Oil Company2

~$270m EBITDA backlog / ~$200 free cash flow 
(Euronav’s share)

TC

4 x Suezmaxes on 7-year time 
charter contracts with Valero to 2025

1 x VLCC on 3 year TC contract to 
2022



FSO’S OPERATING ON LONG-TERM CONTRACT FOR 
QP & TOTALENERGIES TO 2032
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Background Contract structure and economics

• TI Africa and TI Asia are ULCCs originally built in
2002, and converted to FSOs between 2008-2010

• Sophisticated oil processing storage platforms
operating on contract to North Oil Company (Total
and Qatar Petroleum JV) on the Al Shaheen oil field
offshore Qatar

• Capacity to process and store approximately 2.8
million barrels of crude oil each

• Vessels and economics shared 50/50 by Euronav
and International Seaways (INSW) in a joint venture

• Operations fully managed by Euronav

• Vessels have been on contract since 2010 with
100% uptime

• Debt free by Q3 2022, no additional capex
required

• 10-year contract extension agreed and starting
in Q3 2022

• $645m additional revenue for the JV over the
10-year extension period, with annual EBITDA
contribution of c $22m per year for Euronav’s
50% share (current contribution at $36m)

• Inflation adjustment for Opex each year

Annual EBITDA contribution $m

In 
millions 
of USD

2020 2021 2022 2023 2024-2032 Total
H2’21 - 2032

EBITDA 40 40 34 22 94 270

FCF 10 9 11 19 165 200



ROLE OF TANKERS INTERNATIONAL POOL 
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Independent entity created to offer owners and customers the advantages of a large-scale operation

• Tankers International Pools provide a physical hedge for owners by ensuring 
stable and regular cash flow during volatile market conditions whilst still 
being able to take advantage of market upsides

• Earnings typically distributed to participants twice per month, depending on
market conditions and working capital requirements across the fleet

• Pool Participants undertake to trade their qualifying vessels and receive a 
share of the freights in accordance with the Pool Points allotted to each of 
their vessels

Market footprint Participants

61* VLCCs
operating worldwide
(August 2021)
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STRONG OPERATIONAL PLATFORM 
WITH EXCELLENT TRACK RECORD 

* 30 December 2020

Key figures*

SA
FE

TY LTIR* 0.6

TRCF - 17% (2018 – 2020)

PE
O

PL
E Crew retention rate 97.41%

Fatalities or disabilities 0

O
PE

R
A

TI
O

N
A

L

Vessel port calls 1,881

Operating days 25,313

Total distance travelled by 
vessels

4,731,775

Ship Management
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5%

10%

15%

20%

25%

30%
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%
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COVID-19 impact under control 

In-house management Outsourced ship management

• Best in class operational platform
• High vetting/safety ratings from classification societies
• Full cargo access to all oil groups
• Focus on in-house integrated structure with cross reference to

specific outsource specialists to ensure best practice
maintained

• Safety track record - excellent
• Reduction in accident numbers annually since 2017
• Fleet integration on 21x vessels in 2018 without incident

• Leadership role during Covid
• Led Belgian and EU drive on crew repatriation
• Continues lobby pressure on shipping matters

Robust operational platform 
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ACTIVELY MANAGED FLEET
PROVEN TRACK RECORD IN COUNTER CYCLICAL INVESTMENT 
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1-year VLCC TC VLCC Newbuild prices

Source: Clarkons

Maersk deal 
+50% to fleet size

Gener8 deal 
+50% to fleet size

Investment in new 
technology +20% 

to fleet size



BUSINESS STRATEGY FOCUSED ON DISCIPLINED 
CAPITAL ALLOCATION 

Well-defined business strategy… …And conservative capital allocation…

…Enabling disciplined and profitable growth

 Low cost/high quality spot oriented fleet

 Fuel procurement program decrease input cost

 Conservative leverage to navigate through cycle

 Very strong liquidity pool and strong banking 
relationships

 Policy to retain at least two years of operational 
liquidity at all times

183

905

722

Cash and cash equiv. Undrawn committed 
credit facilities

Available liquidity

Policy to retain at least two 
years of operational 
liquidity at all times

Liquidity Q2 2021 ($m)

Since 2014

Dividend yield2
41 vessel 

acquisitions

Maintain strong balance sheet - ~50% leverage

Acquisition criteria

1. KEEP STRONG BALANCE SHEET

2. RIGHT MIX OF EQUITY & DEBT

3. KEEP OR LOWER AVERAGE BREAK-EVEN 

1

22



~50% OF VLCC FLEET CONTROLLED BY TOP 15 OWNERS
STILL ROOM FOR CONSOLIDATION

23

Top 10 independent tanker platforms globally Fragmented market

26

Angelicoussis Group

DHT Holdings

Alpha Tankers

Navios Holdings

Dynacom Tankers Mgmt

Fredriksen Group

40

Thenamaris

Intl Seaways

Kyklades Maritime

10

50

18

17

13

12

10

10 NewbuildsFleet

# of UL/VLCC tankers (including newbuilds)

50% of the 
fleet controlled 

by top 15 
players

1/3 of fleet 
held by 
players 

owning 1-5 
vessels

~50% Top 15Others ~50%1

~33%

~67%

1-5

6+
Still substantial room 

for consolidation

UL/VLCC market share

Operators by # of vessels owned

Source: Clarksons



EXPERIENCED MANAGEMENT TEAM
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SUPERVISORY BOARD MANAGEMENT BOARD

Name Type of mandate
First 

appointed

Carl Steen
CHAIRMAN and 
Independent member

2015

Anne-Hélène 
Monsellato

Independent member 2015

Grace Reksten
Skaugen

Independent member 2016

Carl Trowell Independent member 2019

Anita Odedra Independent member 2019

Name Position History

Hugo de 
Stoop

CEO
Joined Euronav in 2004; CFO 
between 2008-19; CEO since March 
2019

Lieve
Logghe

CFO
At ArcelorMittal for 25 years in 
various senior roles; Joined as CFO in 
2020

Alex 
Staring

COO
Joined CMB in 1998; COO TI pool in 
2000; COO in July 2005

Egied
Verbeeck

General 
Counsel

Joined Euronav in 2006, heading the 
legal team, risk and insurances and 
member of the sustainability committee

Stamatis 
Bourboulis

General 
Manager

At Euronav since 2005 and ship 
management division inception

Brian 
Gallagher

IR Head
Capital markets career since 1993 
and IR at Euronav since 2014

GENDER DIVERSITY

Supervisory board Overall company

60 % 40% 45% 55%
Konstantinos 
Papoutsis

Joined Euronav in 2021; Previous experience 
include various positions in transport sustainability

Sustainability Manager



FINANCIALS
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STRONG CREDIT PROFILE  THROUGH THE CYCLES
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63% 62%
66%

55% 56%
63%

56%

2015 2016 2017 2018 2019 2020 Q2-21

Equity ratio (%) Available liquidity $m1

433
597

754
674

858

1.100

905

2015 2016 2017 20192018 Q2-212020

921 878
755

1.595
1.447

1.112

1.375

201920182015 2016 2017 2020 Q2-21

Free Cash Flow from fixed rate contracts $m Net debt $m

1 Cash and cash equivalents including undrawn credit facilities
2 Drydock taken into consideration at $8,5 m while not profit share has been considered for the future years

2020 2021 2022 2023 2024

39

24 26 262

35



FINANCIAL HIGHLIGHTS
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Summary of key financials Highlights

$ million 2019 2020 LTM Q2-21

Total shipping income 932 1,264 616
EBITDA 541 864 227
Net profit 112 473 -173

Cash and cash equivalents 297 161 183
Available liquidity1 858 1,100 905
Book value of vessels 3,177 2,865 3,098
Book equity 2,312 2,312 2,144
Interest-bearing debt 1,745 1,273 1,558
Net interest-bearing debt 1,448 1,112 1,375

Cash flow from operations 272 955 409
Vessel acquisitions -7 -225 -366
Dividends paid -26 -352 -179
Net cash flow 125 -147 -109

NIBD/EBITDA 2.7x 1.3x 6.0x

Net LTV 45.6 % 38.8 % 44.4 %

• Favourable tanker market and strong earnings
during first half 2020

• Challenging market conditions and the lowest
rates seen in decades during first half 2021

• Current Net LTV at 44% and available liquidity
at $905bn, both well within internal targets

• Cash flow leverage at currently elevated 6.0x
due to the current low freight rates, expected to
reduce significantly as the anticipated tanker
market recovery starts to materialize

• Investments in fleet renewals with 5 Suezmax
and 3 VLCC newbuilds ordered during first half
of 2021

• Scheduled dry dockings accelerated in order to
take advantage of the current challenging
freight rates

1 Cash and cash equivalents including undrawn credit facilities



ATTRACTIVE CASH BREAK-EVENS AND STRONG 
FINANCIAL PROFILE OFFSETS CYCLICALITY
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Weekly 1-yr VLCC TC vs Euronav breakeven rates Seasonality – avg. qtr. VLCC rate 1990-2020

41

35
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44

46

Q1 Q2 Q3 Q4

$k/day

• Low Opex and attractive financing lower breakeven rates

• Rates are highly cyclical and seasonal, with Q2 and Q3 as seasonal lows and Q4 and Q1 typically stronger quarters due to winter

• Current cash flow breakeven (Opex, G&A, interest and debt repayment):

• $ ~14.k/day for VLCC

• $ ~11k/day for Suezmax

Source: Clarksons
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STRONG ACCESS TO FINANCING AT ATTRACTIVE TERMS 
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• Credit margins between 1.50% and 2.35%

• Most of the secured bank debt is revolving

• Strong relationships with the leading international
shipping banks in addition to access to ECA
financing

• Access to short term financing of up to 150 million
Euro through Treasury Notes Program

• Sale and leaseback transactions also used to
finance vessels, current outstanding amount of
65 $m

Repayment schedule and RCF reductions $m

Backed by diverse banking group

Highlights

Covenants

Liquidity (>50$m) and cash 
(>30$m)

905$m and 183$m (Q2’21)

Equity ratio (minimum 30%) 56% (Q2’21)

Working Capital (positive) 808$m (Q2’21)

* Balloon in 2026 considered as becoming refinanceable (both term loan as well
as RCF)

0
50

100
150
200
250
300
350
400
450

H2
2021

2022 2023 2024 2025 2026 2027 2028 2029 2030

Bond repayment
Scheduled repayments
RCF reductions



 Early adoption of sustainability-linked loans –
one of the first in the industry with $713m 
sustainability-linked loan announced in 
September 2020

 AER (annual efficiency ratio) KPI with target 
reduction in emissions stricter than the 
objectives of the IMO and Poseidon Principles

 Annual reduction above the agreed trajectory 
results in 5 basis point reduction in interest rate

 Failure to meet the target means penalty of 5 
bps in interest rate per annum 

 Independently measured and verified by [third 
party verifier]

 Latest €80m sustainability linked unsecured 
facility concluded with a range of commercial 
banks and the support of Gigarant* at an 
attractive rate (Libor + 1.5%)

STRATEGY TO INCREASE SUSTAINABILITY-LINKED 
FINANCING

30

$713m 
sustainable 
linked loan

Emission targets 
> IMO 

Independent 
measurement

All banks to 
agree 

Beat target = 
lower cost 

1/3 of Euronav’s overall funding now sustainability linked

Ship financing – The future

*Founded in 2009, Gigarant NV provides governmental guarantees in order to facilitate access to bank financing as well as to optimize financial structures, thus supporting the Flemish
economic fabric.



CAPEX OVERVIEW
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Capex schedule ($m) and newbuild deliveries Comments

• 8x eco-vessels on order with the latest
available design

• LNG and ammonia readiness for
potential retrofit – additional pipework
and deck strengthening

• Advanced financing discussions with banks
on the earliest deliveries, financing
(typically around 65% LTV) expected to
by secured well ahead of delivery at
good terms and conditions
(~ Libor + 1.6%)

• Pre-delivery yard payments made based
on existing liquidity

37 56

168 66
60

66

23
57

2022

119

H2 2021

7

120

2023

234

2024

Suezmax Daehan Suezmax HHI VLCC HHI

2 1 2
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Deliveries



PRUDENT CAPITAL ALLOCATION STRATEGY KEY TO 
MITIGATE THE MARKET VOLATILITY
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Cash 
Dividends

Share 
Buy Backs

Balance 
sheet

Fleet 
Renewal

Tanker shipping is cyclical hence need flexible allocation of capital

Source: Euronav

• Strict policy of maintaining modest
leverage (<50%) and a solid liquidity
(>2 years runway) at any time through
cycles

• Continuous fleet renewal to maintain an
attractive and fuel efficient fleet

• Policy to pay out reasonable dividends
during periods with strong markets

• Quarterly dividends reduced to
minimum of $0.03 per share ($~6.0m)
last three quarters due to softer markets



MARKET OUTLOOK
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TANKER MARKETS 
ARE HIGHLY CYCLICAL AND SEASONAL
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Cyclical industrySeasonal industry

Few customers, lots of suppliers Freight cost small as % of cargo value
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Source: Clarksons
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OUTLOOK
TANKER MARKET CURRENTLY SOFT…

35

Vessel supply Supply of oil Ton miles Demand for oil
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20y high

 Yard lead times: 
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… BUT SET FOR RECOVERY

Oversupply vessels 
short term

OPEC+ cuts being 
tapered

OECD/High vaccinations 
leading recovery

Oil demand still below 
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 Need to 
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 Oil is key to 
transition
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STRONG SUPPLY DYNAMICS WITH LOW ORDERBOOK, 
AGEING FLEET AND LIMITED YARD CAPACITY
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Orderbook/fleet ratio Yard lead times (VLCC)Age profile
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RECYCLING CANDIDATES FOR NEXT 5 YEARS 
ABOUT 2.8X OF CURRENT ORDERBOOK
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25% VLCC fleet > 15 years Orderbook 9%

Source: Clarksons
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OIL SUPPLY SET TO INCREASE SHORT-MEDIUM TERM

38

20.000

25.000

30.000

35.000

40.000

45.000

50.000

55.000

20.000

25.000

30.000

35.000

40.000

45.000

50.000

55.000

Mar-20 Jun-20 Sep-20 Dec-20 Mar-21 Jun-21 Sep-21 Dec-21

K 
 b

pd
 c

ru
de

 p
ro

du
ct

io
n 

/ 
su

pp
ly

OPEC Russia US Shale Total

OPEC+ 
decided to 
add 400k 
bpd per 

month starting 
September 
2021 until 
September 

2022

Return of OPEC barrels in 2H 2021

Source: Bloomberg, EIA, IEA

Vessel supply Supply of oil Ton miles Demand for oil



POSITIVE TON MILES IMPACT INTACT FOR 
RETURNING BARRELS

1mbpd x 365 days = 365m barrels
365m barrels / 2m capacity per VLCC = 183 cargoes

256 cargoes / 9 annual journeys for VLCC MEG – F East 
= 20 VLCCs

1mbpd x 365 days = 511m barrels 
365m barrels / 2m capacity per VLCC = 183 cargoes

256 cargoes / 4.5 annual journeys for VLCC Atlantic – F East 
= 41 VLCCs 

Exporter

Source Euronav, Morgan Stanley, Fearnley

ATLANTIC BASIN – FAR EAST ROUTE MIDDLE EAST - ASIA PACIFIC ROUTE
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1m bpd of transit = requirement for 30 VLCC 

Vessel supply Supply of oil Ton miles Demand for oil
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Far east will return to growth in 2022

Source: IEA



OIL DEMAND TO RETRACE TO 100 MBPD LED BY 
INCREASED VACCINE PENETRATION
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SIGNS OF MARKET RECOVERY IN ASSET PRICES
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IRAN – WILD CARD FOR TANKERS?
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Older tonnage – illicit trade not recycledIllicit trade 8% VLCC & 5% Suexmax fleet
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SUSTAINABILITY AT EURONAV
43



SUSTAINABILITY MATTERS AT EURONAV 
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More opportunities to develop ESG initiatives further 

TARGETS & DECARBONISATION

Sector leader 

Tanker sector leading ESG foundations established Next stage 

ACCOMPLISHMENTS

Environmental Social Governance

Consistent survey top 10
2021: 2nd position

Independent board & 
highest  standards

Leadership role in 
COVID-19  crew crisis

60% female 
Supervisory Board  

representation

Emissions data since ‘17 

Sustainability 
Committee since ‘19

“Good steward” of capital + 
$713m sustainability loan  + 

€80m facility 

Architecture & framework to 
be rolled out during 2021

Tangible targets on emissions

Establish pathway for 
tankers & decarbonisation 
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SUSTAINABILITY MATTERS AT EURONAV 
Alignment with UN Sustainable Development Goals Dedicated Sustainability Manager appointed

To develop a decarbonisation roadmap for Euronav.

To develop the sustainability and cross-functional 
operating model to support implementation of the 
strategy. The strategy includes external engagement with 
regulators, NGOs and government bodies on 
sustainability matters.

To drive research and innovation opportunities which 
should add value to the Company’s efforts to achieve its
Sustainability targets.

3.200.000

3.400.000

3.600.000

3.800.000

4.000.000

2017  tCO2e1 2018  tCO2e1 2019  tCO2e1 2020  tCO2e1

Euronav total carbon emissions

EEOI gCO2/TNM* 4,91

OEI gCO2e/T.KM* 3,34

AER gCO2/TNM* 2,42

Key operational data

* 31 December 2020 ; EEOI = Energy Efficiency Operational index ; AER = Annual Efficiency  Ratio ; OEI = Organisational Emissions Intensity.



SHIPPING’S POSITIONING ON EMISSIONS 
IN STRONG RELATIVE POSITION
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Source: IMO GHG study 2009. Notes: 1) Energy-efficient transport is much dependent on the load factor, vehicle efficiency and cargo type; heavier cargo and larger vehicles 
will improve the cargo/vehicle weight ratio, resulting in better CO₂/ton-km values; 2) Air = Boeing 747, Road = Truck > 40 ton, Rail = 3-4 hp / short-ton, Shipping = 
Average of very large container vessel (3 gCO₂/ton-km), oil tanker (6), bulk carrier (8); 3) Estimations assuming current energy mix

2.7% of global CO2 emissions

SHIPPING – LOW RELATIVE EMISSIONS 



INVESTING IN LATEST TECHNOLOGY FOR 
TOMORROW 
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Source: SEB, Trafigura

Transition Long Term Solution

47

Regulatory & commercial landscape demands investment now

• Transition fuels available now with
gains in emissions reductions

• However Hydrogen & Ammonia
feasibility could deliver 90%+
reductions in key GHG emissions

• Investment in new technology and
vessel infrastructure for optionality on
fuel type for application at later date

• Euronav believe unlikely one “category
killer” fuel but dependent on vessel
size, fuel availability and technology



INVESTING IN LATEST TECHNOLOGY FOR 
TOMORROW 
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Regulatory & commercial landscape demands investment now

Source: Euronav

• Incoming regulations on emissions are phased over
the next 3-4 years

• EEXI compliance will require from 2023 ALL ships
to have certified plan to reduce GHG emissions.

• Carbon Intensity Indicator will rank all vessels
according to their CO2 emissions – those in bottom
category will require remedial action or face
losing licence/vetting.

• EU carbon scheme will be phased in between
2023 and 2025 increasing the cost of
transportation. Likely to be accompanied with
similar schemes in other regions eg China.

• Over $90bn of ship orders in pat 6 months largely
in competing shipyard areas like LNG carrier,
containers and dry bulk meaning crude tanker
contracting challenging until late 2024.



FRAMEWORK IN PLACE TO DELIVER 2030 
TRAJECTORY OF 40% EMISSIONS CUT
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RISK FACTORS

Investing in bonds and other securities issued by the Company involves inherent risks. As the Company is a subsidiary of Euronav
NV, the risk factors for the Company and the Group (including Euronav NV) are deemed to be equal for the purpose of this
Presentation. Prospective investors should consider, among other things, the risk factors set out in this Presentation as well as
those set out in Euronav’s annual report on Form 20F as filed with the SEC on 15 April 2021, a copy of which can be consulted
on the website of Euronav under the investor section), before making an investment decision. An investment in the Company’s
bonds (the “Bonds”) is only suitable for investors who understand the risks associated with this type of investment and who can
afford a loss of all or part of their investment. The risks and uncertainties described in this section "Risk Factors" are the
material known risks and uncertainties faced by the Group as of the date hereof that the Company believes are the material
risks associated with this type of investment. The risk factors described below are not ranked in order of their materiality or
comprehensibility, nor based on a probability of their occurrence. The absence of negative past experience associated with a
given risk factor does not mean that the risks and uncertainties in that risk factor are not genuine and potential threats, and
they should therefore be considered prior to making an investment decision. The Company’s risk exposure is analyzed and
evaluated to ensure sound internal control and appropriate risk management based on the Company’s values, policies and
code of ethics. If any of the following risks were to materialize, either individually, cumulatively or together with other
circumstances, it could have a material adverse effect on the Group and/or its business, results of operations, cash flows,
financial condition and/or prospects, which may cause a decline in the value and trading price of the Bonds, resulting in loss of
all or part of an investment in the Bonds.
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RISK FACTORS SUMMARY
Investing in bonds and other securities issued by the Company involves inherent risks. As the Company is a subsidiary of Euronav NV,
the risk factors for the Company and the Group (including Euronav NV) are deemed to be equal for the purpose of this Presentation.
Prospective investors should consider, among other things, the risk factors set out in this Presentation as well as those set out in Euronav’s
annual report on Form 20F as filed with the SEC on 15 April 2021 (a copy of which can be consulted on the website of Euronav under
the investor section), before making an investment decision. The risks and uncertainties faced by the Group as of the date hereof that
the Company believes to be material risks associated with this type of investment include, but are not limited to:

• the strength of world economies and currencies;

• fluctuations in interest rates and foreign exchange rates;

• general market conditions, including the market for crude oil and for our vessels, fluctuations in charter rates and vessel values;

• availability of financing and refinancing, as well as the Company’s ability to obtain such financing or refinancing in the future;

• our business strategy and other plans and objectives for growth and future operations;

• our ability to successfully employ our existing and newbuilding vessels;

• planned capital expenditures and availability of capital resources to fund capital expenditures;

• planned, pending or recent acquisitions, business strategy and expected capital spending or operating expenses, including
drydocking, surveys, upgrades and insurance costs;

• our ability to realize the expected benefits from acquisitions;

• potential liability from pending or future litigations;

• general domestic and international political conditions, including trade wars and disagreements between oil producing countries;

• potential disruption of shipping routes due to accidents or political events;

• the length and severity of the ongoing coronavirus (“COVID-19”) outbreak and governmental response thereto, including its impacts 
across our business on demand for our vessels, our global operations, counterparty risk as well as its disruption to the global 
economy; 
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RISK FACTORS SUMMARY
• vessel breakdowns and instances of off-hire;

• competition within our industry;

• the supply of and demand for vessels comparable to ours;

• corruption, piracy, militant activities, political instability, terrorism and ethnic unrest in locations where we may operate;

• delays and cost overruns in construction projects;

• our level of indebtedness; the impact of the discontinuance of the London Interbank Offered Rate, or LIBOR, after 2021 on interest
rates of our debt that reference LIBOR;

• our ability to obtain financing and comply with the restrictive and other covenants in our financing arrangements;

• our ability to generate cash to meet our debt service obligations;

• our levels of operating and maintenance costs, including bunker prices, drydocking and insurance costs;

• reputational risks;

• availability of skilled workers and the related labor costs;

• compliance with governmental, tax, environmental and safety regulations and related costs;

• Environmental, Social and Governance (ESG) expectations of investors, banks and other stakeholders and related costs related to
compliance with ESG measures;

• any non-compliance with the amendments by the International Maritime Organization, the United Nations agency for maritime
safety and the prevention of pollution by vessels, or IMO, (the amendments hereinafter referred to as IMO 2020), to Annex VI to
the International Convention for the Prevention of Pollution from Ships, 1973, as modified by the Protocol of 1978 relating thereto,
collectively referred to as MARPOL 73/78 and herein as MARPOL, which will reduce the maximum amount of sulfur that vessels
may emit into the air and applies to us as of January 1, 2020;

• any non-compliance with the International Convention for the Control and Management of Ships' Ballast Water and Sediments or
BWM which applies to us as of September 2019;
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RISK FACTORS SUMMARY
• any non-compliance with the European Ship Recycling regulation for large commercial seagoing vessels flying the flag of an

European Union or EU, Member State which forces shipowners to recycle their vessels only in safe and sound vessel recycling
facilities included in the European List of ship recycling facilities which is applicable as of January 1, 2019;

• any non-compliance with the U.S. Foreign Corrupt Practices Act of 1977 or FCPA, or other applicable regulations relating to
bribery;

• our incorporation under the laws of Belgium and the different rights to relief that may be available compared to other counties,
including the United States;

• treatment of the Company as a “passive foreign investment company” by U.S. tax authorities;

• being required to pay taxes on U.S. source income;

• general economic conditions and conditions in the oil and natural gas industry;

• effects of new products and new technology in our industry;

• the failure to protect our information systems against security breaches, or the failure or unavailability of these systems for a
significant period of time;

• the failure of counterparties to fully perform their contracts with us;

• our dependence on key personnel;

• adequacy of insurance coverage;

• our ability to obtain indemnities from customers;

• changes in laws, treaties or regulations; and

• the volatility of the price of our ordinary shares; and

• other factors that may affect future results of Euronav
54



THANK YOU
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Head of  Investor Relations
Member of  Executive Committee

Phone +44 20 7870 0436
Mobile +44 77 0368 4996 

ir@euronav.com
www.euronav.com
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